


Better Appliance Salesmanship 
Objective of GAMA’s Courses 


HE BACK-TO-SCHOOL movement 
for gas appliance salesmen is 
spreading around the country. 


Gas Appliance Manufacturers Associa- 
tion’s college courses in gas appliance sales- 
manship, started in Newark and Brooklyn, 
have spread to the West Coast, will begin 
next month in Boston, and are expected to 
hit Wichita, Cleveland, Milwaukee and 
Chicago early next year. 

The Los Angeles and Boston activities 
are being backed by the Pacific Coast Gas 
Association and the New England Gas As- 
sociation, respectively. 

The first Coast course, begun October 19 
at the University of Southern California, 
was the result of direct action by the manu- 
facturers section of PCGA. In fact, accord- 
ing to J. F. Ray, general chairman of the 
manufacturers section, the success of the 
college sales training program is a top ob- 
jective for the 1954-1955 association year. 

The decision to sponsor courses in Bos- 
ton and other parts of New England was 
made at the NEGA sales managers confer- 
ence on December 3, following a talk by 
William J. Greene, Jr., of Carl Byoir & 
Associates, GAMA public relations counsel. 

Greene told the group that specialists in 
adult education believe the ineffectiveness 
of today’s salesmen is largely due to ig- 
norance and lethargy. 

The only logical way to improve the 
situation, he added, is through education— 
supplying training, information, knowledge 
which will overcome both failures. 

“Some gas industry executives,” Greene 
said, “have the completely erroneous im- 
pression that the academic approach to gas 
appliance selling is strictly longhair and in- 
compatible with the practical nature of the 
industry and its problems. 

“Manufacturer and utility executives who 
took the time and trouble to check into the 
facts were amazed at the down-to-earth ap- 
proach and the specific, practical aids that 
were given to the students.” 

Greene enumerated a number of points 
which distinguish the GAMA-sponsored 
program from other industry sales train- 
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turers Association’s col- 
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ton, Bridgeport Gas 
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IN LOS ANGELES... 
Gas 
L-to-R: John E. Kern, assistant man- 
ager, PCGA; Prof. Charles Whitlo, University 
of Southern California; Dean Carl Hancey, 


The planners of Pa- 


cific Coast Association’s salesmanship 


courses, 


University college, USC; J. F. Ray, vice presi- 


ing efforts. 

For one thing, the university tie-in—ac- 
tually having the college put on the course 
—provides a background of experience 
which no utility company or manufacturing 
company can hope to match. 

It was also pointed out that dealers and 
salesmen accept criticism and suggestions 
from college instructors much more readily 
than from any industry representative who 
is automatically suspected of having his 
own particular axe to grind, his own quota 
to meet, or his own brand name to plug. 


dent, General Controls Co., and chairman, 
manufacturers section, PCGA; Henry B. Saf- 
ford, Jr., 
General Controls Co.; 


advertising and promotion manager, 
William E. Joost, assist- 
Day & Night division, 
Affiliated Gas Equipment, Inc. 


ant sales manager, 


The sales manager’s conference voted 
unanimously to commend the college sales 
training program to the NEGA promotion 
planning committee for adoption as an as- 
sociation project. 

Henry Kievenaar, Boston Consolidated 
Gas Company, then told the group that 
his company and others serving the Greater 
Boston area had already decided to go 
ahead immediately with courses to be given 
by Boston University, under the direction 
of Professor John Waters, director of the 
evening and extension division. 
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ALWAYS | 


missing? 


(to cut your profit) 








...then switch to the one line that meets every selling need 


* ® 
EXAMPLE No. 6: It’s easy to improve 
your profit performance with an aggressive 
line-up of factory experts behind you. Bryant’s 
HEATING 


field representation puts the services of all 


these men at your disposal: a division sales AIR CONDITIONING 


manager; a district sales representative; and WATER HEATING 


a traveling, three-man, sales-training and 

. The most complete line in the industry 

. Quality products—Competitively priced 

. Established name—Good customer acceptance 

yourself of all these profit-building services | notin aS sine se ata 

by switching to Bryant, now! % 6. Factory district representatives and traveling 
Your Bryant Distributor has full details. sales training and service teams 


Bryant Heater Div., Affiliated Gas Equipment, Inc., 17825 St. Clair Ave., Cleveland 10, Ohio 


service team consisting of a heating product 
specialist; an air conditioning specialist, and 
a merchandising specialist. You can avail 
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Thermostatic Control of 5th Top 
Burner Gives Range New Flexibility 


GAS range that brings a thermostati- 
A cally controlled fifth burner to the 
top-of-the-range for the first time 
was introduced last month by Florence 
Stove Company. Four models of the com- 
pany’s 1955 ranges will have this fifth 
burner, which keeps the heat to within 5°F 
of any selected temperature. 

An aluminum sensing element, located in 
the center of the burner, measures the tem- 
perature of the bottom of the cooking ves- 
sel and keeps this temperature constant, for 
the period needed to cook the food. In 
mechanical operation, the control of the 
burner is similar to the oven. Heat mark- 
ings start at 200° and graduate in steps up 
to 400° so the flame can be accurately con- 
trolled. It also can be used as a conven- 
tional burner. 

The element makes contact with the bot- 
tom surface of the cooking vessel. When 
the selected temperature is reached, the gas 
flame automatically diminishes; as the tem- 
perature drops 5° the valve in the thermo- 
stat opens automatically and permits the 
burner to again reach the selected tempera- 
ture. 

The new burner is said to serve equally 
as well as griddle-toasters, deep fat fryers, 
pan fryers and food warmers, for all cook- 
ing vessels whether they be of glass, copper, 
aluminum, steel or cast iron. 

The burner, a recent invention now un- 
der patent by Florence Stove Company, 
was revealed to home economists and con- 
sumer magazine editors by Mary Lawton 
Wright, home economics consultant of the 
company, at a press luncheon in New York 
during November. 

Mrs. Wright conducted demonstrations 
and, using a model of the new range, she 
cooked several categories of foods. Most 
spectacular was her baking of cakes on the 
griddle that had been heating for more 
than an hour and the frying of fritters in 
deep fat that had maintained a tempera- 
ture of 375°F for the same time. 

The fifth burner is said to provide the 
range with a 3-way top. The housewife can 
use the fifth, thermostatically controlled, 
burner as such, or with a cover that is pro- 
vided for additional working space, or with 
the griddle. 

Another innovation of the 1955 line is 
the rotisserie. This device constantly re- 
volves food on a spit, the slow revolving ac- 
tion providing automatic basting. The rotis- 
serie fits completely within the broiler so 
that while it is being used the regular oven 
is free for baking. 

Other features of the 36” custom deluxe 
model are: Swing Away Lo broiler, giant 
sized oven, cast iron oven and broiler burn- 
ers, electric clock and timer, and appliance 
outlet. 

In making public the new Florence Stove 
feature, Robert H. Taylor, president, re- 
vealed that their research laboratories have 


December 1954, American Gas Journal 


How it works and what it looks like 
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matic top burner and ro- 


tisserie within broiler. 


been working on basic forward develop- 
ments in gas range cookery for the past 
several years. 

Main specific advantages which the com- 
pany will stress in national advertising of 
the new feature is that it not only takes the 
guesswork out of top-of-the-stove opera- 
tions, but relieves the housewife of the 
close attention required for constant super- 
vision of burner-operation. 

It will be emphasized that 80% of cook- 
ing is done on top of the stove. Strong cus- 


tomer appeal is expected to be the smoke- 
free kitchens and splatter-free cooking re- 
sulting from the new unit. 

There are now 19 models in the 1955 line 
of ranges in production. 

The features of the new burner and the 
built-in rotisserie should provide the gas 
industry with an effective appliance to com- 
bat the competitive surge of separate elec- 
tric broiler-rotisseries. 

This range line will be promoted in na- 
tional advertising. 
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GAS APPLIANCE 
INDUSTRY NEWS 





SoCal Gas Wins AGA-Servel Contest 

Nineteen winning companies of the 
American Gas Association-Servel gas re- 
frigerator sales campaign were announced 
recently. 

According to Allen D. Schrodt, chair- 
man of the AGA refrigeration committee, 
Southern California Gas Co., operating in 
division 1, had most points over quota and 
received $5,834 in prize money in the cam- 
paign. Other division 1 winners were South- 
ern Counties Gas Co.; The Peoples Gas 
Light & Coke, and Southern Union Gas Co. 


Whirlpool Plans New Office Building 


Plans have been approved for the con- 
struction in St. Joseph, Mich., of a new 
$1,500,000 administration office building, 
to house administrative, sales and advertis- 
ing personnel of Whirlpool Corp. 

Situated three miles north of St. Joseph, 
the three story building, completely air con- 
ditioned, will add 50,000 square feet of of- 
fice space to the company’s existing produc- 
tion area of two million square feet. 


New Construction High Seen in 1955 


Next year’s level of construction activity 
will set another new all-time high record in 
dollar volume, according to Thomas S. 
Holden, vice chairman of F. W. Dodge 
Corporation, writing in Architectural Rec- 
ord. 

After Mr. Holden wrote his outlook 


‘ statement, F. W. Dodge Corporation an- 


nounced such a high total for October, in 
contract awards for future construction in 
the 37 eastern states, that a corporation 
officia! said that it is now almost impossible 
that the total for 1954 will not set a new 
high record. 

Mr. Holden thinks the 1955 Dodge dol- 
lar total will surpass this year by 6%, with 
strength in all categories. 

In formulating the estimates Mr. Holden 
and his staff were aided by a poll of the 
opinions among 186 leading economists in 
industry, finance, and the universities. 

Mr. Hoiden estimates that both the 
Dodge and U. S. Bureau of Labor Statistics 
totals of new dwelling unit starts in 1955 
will run 4% ahead of 1954; and that the 
bureau’s total will be 1,250,000. 


Bowser Moves Incinor Sales Hdqrs 


Sales headquarters of the Incineration di- 
vision of Bowser, Inc., have been moved 
from Cairo, Ill. to Chicago and E. O. Olsen, 
sales representative of the division since 
March, has been named national sales 
manager. 


Coleman Reelected NAM Director 


Sheldon Coleman, president and general 
manager, Coleman Company, Inc., has 
been reelected a director of National Asso- 
ciation of Manufacturers. Mr. Coleman is 
immediate past president of Gas Appliance 
Manufacturers Association and also is on 
the board of directors of American Gas As- 
sociation. 
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Approved American Standards for 
Gas Appliances 
American Standards Association has just 
issued a list of approved standards, as of 
October 13, 1954. The projects were spon- 
sored by American Gas Association. 


Addenda (Z21.1b-1954) to American 
Standard Approved Requirements for 
Domestic Gas Ranges, Z21.1-1952 

Addenda (Z21.5a-1954) to American 
Standard Approval Requirements for 
Domestic Gas Clothes Dryers, Z21.5- 
1953 

Addenda (Z21.6b-1954) to American 
Standard Approval Requirements for 
Domestic Gas-Fired Incinerators, 
Z21.6-1949, R1952 

Addenda (Z21.10a-1954) to American 
Standard Approval Requirements for 
Gas Water Heaters, Z21.10-1953 

Addenda (Z21.13.1a-1954) to American 
Standard Approval Requirements for 
Central Heating Gas Appliances, Vol- 
ume I, Steam and Hot Water Boilers, 
Z21.13.1-1951 

Addenda (Z21.13.2b-1954) to American 
Standard Approval Requirements for 
Central Heating Gas Appliances, Vol- 
ume II, Gravity and Forced Air Cen- 
tral Furnaces, Z21.13.2-1951 

Addenda (Z21.13.3a-1954) to American 
Standard Approval Requirements for 
Central Heating Gas Appliances, Vol- 
ume III, Gravity and Fan-Type Floor 
Furnaces, Z21.13.3-1951 

Addenda (Z21.13.4a-1954) to American 
Standard Approval Requirements for 
Central Heating Gas Appliances, Vol- 
ume IV, Gravity and Fan-Type Vented 
Recessed Heaters, Z21.13.4-1951 

Addenda (Z21.28a-1954) to American 
Standard Approval Requirements for 
Portable Gas Baking and Roasting 
Ovens, Z21.28-1948 

Addenda (Z21.31la-1954) to American 
Standard Approval Requirements for 
Gas Counter Appliances, Z21.31-1941, 
R1947 

Addenda (Z21.34a-1954) to American 
Standard Approval Requirements for 
Gas-Fired Duct Furnaces, Z21.34- 
1942, R1950 

Listing Requirements for Gas Valves, 
Z21.15-1954 (Revision of Z21.15- 
1944, R1952) 

Requirements for Gas-Fired Room Heat- 
ers, Z21.11-1954 (Revision of Z21.11- 
1949) 





MEN AT WORK 


JOHN M. Crouse has been named direc- 
tor of sales, Whirlpool Corp. 

GORDON HENTZ was appointed manager 
of marketing, RCA Estate Appliance Corp. 

G. ALBERT RHIMER has been appointed 
district manager, Philadelphia, Geo. D. 
Roper Corp. 

CaRL E. SCHOLL was promoted to assist- 
ant manager, Richmond area, The Maytag 
Co. 

J. D. Sparks has been promoted to sales 
manager, Whirlpool Corp. 

Mary E. WILLIAMSON has been named 
assistant to director of advertising and pro- 
motion, Magic Chef, Inc. 





Promote 3 at Detroit-Michigan Stove 

N. B. Krause has been made assistant to 
the president of Detroit-Michigan Stove 
Co., following the recent retirement of 
Otis R. Chandler, 
vice president in 
charge of manufac- 
turing. In addition, 
Bert D. Reedy has 
been named factory 
manager and Her- 
man L. Griese plant 
superintendent. 

Mr. Krause, who 
was formerly assist- 
ant secretary and 
assistant treasurer, 
joined Detroit- 
Michigan in 1911, 
and has served in executive positions in 
the cost accounting, planning and schedul- 
ing departments. 

Mr. Reedy joined the company in 1947, 
while Mr. Griese has been with the com- 
pany for 26 years. 


N. B. Krause 





NEW GAS APPLIANCE 
BULLETINS 





WINTER AIR CONDITIONER. This new bul- 
letin is a four-color prospectus and specifi- 
cation sheet on the manufacturer’s line of 
gas-fired winter air conditioners. Complete 
specifications of Lo-boy and Hi-boy mem- 
bers of the line are offered in addition to 
details of the ceramic-coated rustless heat- 
ing chamber and the Magic Heet control 
which modulates the constantly operating 
burner. 

Bulletin HH-826. Pp. 4. Permaglas Div., 
A. O. Smith Corp., Box 28, Kankakee, III. 


How To SELL THE AUTOMATIC GAS FIRED 
INCINOR. This cartoon-style bulletin pre- 
sents numerous ideas and tips to help sell 
the company’s incinerators. Every phase of 
the selling operation is highlighted, includ- 
ing: locating of the prospect; selling the 
prospect; meeting objections; closing the 
sale; installing the unit and making the 
courtesy instruction call; and using the 
service call to locate additional prospects. 
Every sales principle covered in the book- 
let can be adapted to meet the individual 
salesman’s needs. Single copies are free; 
larger quantities, 5¢ each. 

Incinor Sales Training Booklet. Pp. 14. 
Incineration Div., Bowser, Inc., Cairo, Ill. 


WHAT You SHOULD KNow Asout Gas 
HEATING. Written in an interesting and 
easily understood style, this new bulletin 
discusses in non-technical language such 
questions as heat loss, the value of insula- 
tion, and what constitutes true heating com- 
fort. It is being distributed nationally to 
home owners through gas heating dealers 
and contractors to assist consumers in un- 
derstanding and evaluating heating and 
venting systems. It examines the advantages 
of gas heating, reviews the commonly used 
types of central heating systems and indi- 
vidual room heaters, and stresses the impor- 
tance of properly designed gas venting to 
match modern gas appliances. 

Booklet No. 39. Pp. 12. William Wallace 
Co., Metalbestos Div., Belmont, Cal. 
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NEW GAS APPLIANCES 


Water heater 

Reportedly the first residential gas water 
heaters with solid, prescription-built alu- 
minum alloy tanks, designed to prevent red 
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tank rust, all models in the line are for use 
with all gases. Four units are available, with 
input ratings of: 30,000 Btu, 35,750 Btu, 
47,500 Btu and 60,000 Btu. The series 
offers, on an optional basis, the company’s 
duo-temp feature. The heaters may be 
equipped for 2-temperature operation at the 
time of installment or later on. This feature 
provides 180° extra-hot water to maintain 
160° tub temperatures in automatic clothes- 
washers and dish-washers. 

Models A24-25, A30-30, A36-40 and 
A54-50. Ruud Mfg. Co., Pittsburgh, Pa. 


Range line 

Highlights of the manufacturer’s 1955 
line of 30” and 36” gas ranges are a new 
exterior trim finish; new interior decor; 








Super Alltrol Center Simmer top burners; 
Insta-Lite ignition; a 4-way griddle cover, 
and new broiler and utility drawers. Insta- 
Lite automatic ignition of the top burners, 
oven and broiler, reportedly assures fast, 
positive lighting, keeps the range top cool, 
and uses less gas than conventional ignition 
systems. Certain models in the 36” series 
have a grill with 5-speed heat indicator and 
multi-use cover. The grill is said to be ideal 
for frying and grilling, and works as a 
splash guard, extra work surface and cookie 
sheet. The 30” models offer a 24” wide 
combination comfort-level broiler and 
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Bake-Master oven. The broiler has its own 
burner, recessed in the range top. Several 
models are available with X-Ray glass oven 
door and interior oven light. Also offered as 








optional equipment are the new Potwatcher 
and Temp’n Time automatic oven control. 
Geo. D. Roper Corp., Rockford, III. 


Water heater 

The company’s newly introduced unit is 
a volume storage water heater, providing a 
self-contained two-temperature system for 
commercial applications. The heater fea- 
tures solid Monel tank and spuds that are 
impervious to the rust-action of high tem- 
perature water. For use with all gases, the 
series Offers input ratings in various models 
from 60,000 to 95,200 Btu/hr. External flue 
design and high input burners are said to 
provide rapid recovery. Controls include a 
full-view temperature control at front of 
unit, selective temperatures to 180° by 
fingertip setting of temperature dial, and 
starter dial, and push button for safe, easy 
lighting. Automatic gas pressure regulator 
furnished with all except LP gas models. 

Sanimaster Series. Crane Co., 836 So. 
Michigan Ave., Chicago 5. 


Furnace 


This basement model gas furnace fea- 
tures an all-steel, all-welded heat exchanger 
with more than 10,000 sq. in. of heat trans- 





fer area; a separate steel ribbon type burner 
for each exchanger; large slow speed set in 
rubber; removable filters for cleansing cir- 
culating air; direct air baffles which throw 
air stream against exchanger for rapid ab- 
sorption of heat and a pan type bottom 
which seals out dirt. 

Winkler Econo-Flow Model WBG. Stew- 
art-Warner Corp., U.S. Machine Div., 
Lebanon, Ind. 


Water heater 

A new water heater featuring a glass lin- 
ing which, the company reports, is unaf- 
fected by harsh water, the unit features 
100% safety shut off of pilot and main 
burner if pilot is extinguished, a new design 
drill port burner, 2” thick Fiberglas insula- 
tion which encases sides, top and combus- 
tion chamber, and cold rolled steel outer 
jacket. The unit is available in 20, 30 and 
40 gallon capacities with Btu input ratings 
from 21,000 to 32,500. AGA-approved. 

Arrow-Line. Bastian-Morley Co., 
LaPorte, Ind. 


Inc., 


Range 

Featuring a built-in griddle, this new 40” 
model gas range offers a balanced heat oven 
and finger-lift drawer broiler that adjusts to 
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P . ie” gana 4 
5 different levels. A large size utensil 
drawer, chrome top lamp and appliance 
outlet are provided. Construction features 
include walls with double Fiberglas insula- 
tion, silent nylon drawer runners, titanium 
porcelain enamel outside surfaces. 

Model 5586. RCA Estate Appliance 
Corp., Hamilton, O. 
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Heating equipment 

A complete line of central heating and 
air conditioning equipment will be intro- 
duced by the manufacturer at the interna- 
tional heating and ventilating exposition in 
Philadelphia, January. Plans call for the 
following furnaces: lo-boy’s ranging in size 
from 90,000 to 170,000 input, -hi-boy’s 
from 62,500 to 160,000, gravity furnaces 
from 60,000 to 125,000, horizontal furnaces 
from 65,000 to 140,000, and counter-flo 
models from 80,000 to 125,000. Air condi- 
tioning units ranging from 2 to 5 ton ca- 
pacity will also be introduced for use with 
the central heating units. 

Temco, Inc., Nashville, Tenn. 


Water heater control 


Designed for mounting outside the water 
heater shell, yet thin enough for easy con- 
cealment, this new water heater control 


ee 
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measures 1 7/16” thick, 4 17/32” high and 
4%” wide. Suitable for all gases, the body 
is a die-formed pressure casting and it has 
a snap-on aluminum cover in a choice of 
colors. The temperature dial is of colored 
plastic and is of snap-on type, and can be 
exposed while the control itself is located 
inside the water heater shell. The unit com- 
bines a thermo-magnetic automatic pilot 
and a large capacity gas cock. It is of the 
100% safety shut off type, with safe light- 
ing feature. All parts exposed to gas are 
made of aluminum, while red brass and 
copper are used for all parts submerged in 
water. 

Unitrol 200. Robertshaw-Fulton Con- 
trols Co., Grayson Controls Div., Lynwood, 
Cal. 


Range ignition 

A new ignition system reportedly 75% 
cooler than the standard gas range pilot has 
been added to the manufacturer's line of 


we | 
| 
| 


900° - 


automatic matchiess gas raliges. suc ucW 
pilot’s construction enables a barely visible 
minute flame to do the ignition job. Pilot 
stabilization is through a nichrome wire cell 
which holds the bead of flame steady in 
household drafts. Approved by AGA, the 
system was tested by the company which 
found gas consumption to be 50 Btu com- 
pared with 200 Btu on regular top burner 
pilots, and 100 Btu compared to 300 Btu 
on oven and broiler pilots on regular 
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ranges. In the event of damage to the ni- 
chrome stabilizer, gas input to the pilot can 
be increased and operation continued. 

Magic-Lite. Magic Chef, Inc., 1641 
South Kingshighway Blvd., St. Louis 10, 
Mo. 


Forced air furnace 


Built to appeal to custombuilt new homes 
and the replacement market, this deluxe 
model forced air furnace was constructed 


around the company’s jetglas heating ele- 
ment—special porcelain enamel. Features 
incorporated in the unit’s design include 
stainless steel safety pilot, combination hy- 
draulic type fan and limit switch, and cast 
iron dotted port burner. Available in 
75,000, 100,000, 135,000 and 170,000 Btu 
inputs, the unit is AGA approved. 

Payne Imperial. Payne Furnace Div., 
Affiliated Gas Equipment, Inc., 700 Royal 
Oaks Drive, Monrovia, Cal. 


Range 


Among design changes in this new line 
of gas ranges are a new back panel and re- 
location of controls. The panel is higher 


and the controls moved to the face of the 
back panel. A positive compression type 
door seal and extra insulation in the oven 
have been added. Among other features 
found in the new models are: full length 
back panel lamp; 4-hour timer; appliance 
outlets; stainless steel grids; utility drawer 
and food crisper; oven-on and oven-ready 
indicator lights; giant center simmer burn- 
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ers; cooker wells; serving trays; towel 
racks, and divided top arrangement. 

Dutch Oven, Conventional Models. The 
Maytag Co., Newton, Ia. 


Forced air furnace 


Three new automatic, gas fired forced air 
furnaces with the company’s patented cast 
iron, concentric, venturi heat exchanger, 


Oe So en set 


these new units include 2 lowboy models 
with AGA input ratings of 100,000 and 
120,000 Btu/hr respectively, and a high- 
boy furnace with 85,000 Btu/hr rating. 
Outstanding feature of all models is the 
new Torcon heat exchanger, a radiation 
chamber of cast iron which weighs 130 
Ibs. The 1-piece construction is said to 
eliminate contraction and expansion noises. 
Other features include jumbo sized filters 
which are replaceable without removing 
furnace panels; centrifugal type blower as- 
sembly, and non-corrosive raised drilled 
port burners. All units are AGA approved. 

LB 100, LB 120 and HB 85. Herbster 
Products Co., 877 Addison Rd., Cleve- 
land 3. 


American Gas Journal, December 1954 
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NO CLOSE TOLERANCES NO CONSTANT 
NO WEATHER WORRIES TO JAM PISTON —ALL AREAS ACCESSIBLE 


ohimingtes merhtenanee problems / 


BECAUSE THE WIGGINS |S 
THE SIMPLEST (AND SAFEST) 
OF ALL GASHOLDERS 

gre. Lad = Pre 


bed 








NO MECHANISM i 
TO RUST OR BREAK — 





GENERAL AMERICAN 
TRANSPORTATION CORPORATION 
135 South La Salle Street 
Chicago 90, Illinois 
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Installed at the inlet to your customers’ regulator and meter sets, 
Sprague Dust Traps will eliminate service calls for pilot light fail- 
ures due to dust. Surveys indicate as high as twenty five per cent of 
customer service calls are caused by dust. Sprague Dust Traps, cost- 
ing less than an average service call, assure savings in maintenance 
costs and improved customer relations. 


Sprague Dust Traps filter out the finest dust particles, thus insur- 
ing efficient operation of the smallest pilot equipment. Their porous 
bronze elements are easy to service in field or shop and are not ex- 
pendable as are ordinary filter elements. 


THE SPRAGUE METER COMPANY 
BRIDGEPORT 4, CONNECTICUT 


DAVENPORT, IOWA © HOUSTON, TEXAS © LOS ANGELES, CALIF. © SAN FRANCISCO, CAILF. 

















